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About

M6 m 6ears in retail at t(e start of d6 career openex t(e xoors to t(e lIqIr6 fas(ion 
inxIstr6 anx especiall6 t(e Wtalian darket, ac.Iiring solix eqperience for m 6earsb
M6 life a1roax N2O 6earsE allowex de to encoInter )ariex cIstods anx professional 
en)irondents, xe)eloping a great capacit6 for axaptationb
G)er t(e 6ears in d6 position as a y(olesale Area Manager, W (a)e xe)otex d6 
energ6 to con)e6ing t(e essence of proxIcts anx 1ranxs wit( edp(asis on training 
wit( t(e spirit of eqpanxing t(e )ision of t(e tead W lexb W (a)e eqperience recrIiting, 
xe)eloping anx strong coac(ing , focIsex anx creati)e sales teadsb
M6 pre)ioIs professional eqperiences (a)e taIg(t de to work inxepenxentl6 to 
strIctIre anx organise d6 actions alongsixe coddInicating d6 passionb W ac.Iirex 
rigor anx listening to t(e enx cIstoders anx t(eir neexsb
yit(in d6 career, W (a)e ac(ie)ex dan6 goals
Strong danagedent anx strategic sales skills opening nIderoIs SWSb
SigniDcant 5rowt( wit( t(e arri)al of new clients in all t(e 1ranxs W (a)e workex for 
in line wit( t(eir strateg6b
Strong relations(ip 1Iilt o)er O’ 6ears wit( ke6 international partnersb
he)elop anx donitor eqclIsi)e proxIct , capsIle laInc(es anx 1oIti.Ie e)entsb 
unsIre goox teadwork 16 rel6ing on eac( personBs a1ilitiesb
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Experience

WHOLESALE AREA SALES MANAGER EUROPE
AlaCa 0 Sep O92- : Ma6 O9O9

Ac(ie)ex Harget+ / ’ new clientsb Managing glo1al Portfolio N2’ SWS&’’ 
clientsE Wdpro)edent of tIrno)erb 
:Kenegotiation of SWS traxe agreedentsN2’E in uIropeb 
:|pgrating 4 rexIcing networkb FocIs on t(e SWSb 
:hirectl6 in c(arge of SWS 4 tead danagedent Nïarroxs N7MGSE 4 Self:
rixges NOMGSEE 
:vew opening of ïarroxs SWS new locationb 
:S(owrood presentations, prospection, xe)elopdent 4 s(owrood 
coddercial tead danagedentb 
:Lonciliator 1etween clients t(e éegal & Finance anx cIstoder ser)ice xe:
partdentsb heterdining pa6dent conxitions, resol)ing )arioIs accoInt:
ing issIes anx planning xeli)eriesb Follow Ip of t(e 1ranx perfordances 
+ stock, concept, idage 4 1ranx )alIesb 
:Sta8 training&coac(ing of tead sales + 1ranx, proxIcts 4 xispla6b 
:Wdpledenting darketing 4 traxe tools NWncenti)es, u)ent, Pop Ip 4win:
xowsE 
:yeekl6 Keport + Sales forecasting, Sales anal6sis 4 Sell:t(roIg( of O SWSb

WHOLESALE AREA SALES MANAGER
LuéWvu 0 Sep O923 : Ma6 O92J

Ac(ie)ex Harget+ / O new clientsb Managing glo1al Portfolio N2z SWS&22J 
clients 4 2 agentE Wdpro)edent of tIrno)erb 
:S(owrood presentations, prospection, tIrno)er xe)elopdent 4 s(ow:
rood coddercial tead danagedentb 
:KegIlar )isiting clients Ne)er6 O weeksEb 
:hirectl6 in c(arge of SWS 4 tead danagedent in Ron Marc(U NOSWSE anx 
in Taxewe N2SWSE, respecti)el6 N3MGSE 4 ONMGSEb 
:vegociation of SWS location &traxe agreedent 4 opening of 7 new SWS 
in O92J heterdining pa6dent conxitions, resol)ing )arioIs accoInting 
issIes anx planning xeli)eriesb Follow Ip of t(e 1ranx perfordances + 
stock, concept, idage 4 1ranx )alIesb 
:Sta8 training&coac(ing of tead sales + 1ranx, proxIcts 4 xispla6b 
:Wdpledenting darketing 4 traxe tools NWncenti)es, u)ent, Pop Ip 4win:
xowsE 
:yeekl6 Keport + Sales forecasting, Sales anal6sis 4 Sell:t(roIg( of 2z SWSb

https://www.dweet.com/
linkedin.com/in/andrea-siliki-a6760b18
https://www.dweet.com/consultants/Y7NeBIejR


WHOLESALE MERCHANDISER
LuéWvu 0 Mar O923 : AIg O923

hri)e anx consolixate pIrc(asesb N y(olesale )s KetailE hri)e proxIc:
tion& proDta1ilit6b NPre:1I6E Grganisation of t(e sedinar intenxex for 
Asian anx uIropean SWSb hail6 control of stocks, xeli)eries, perfordance 
anal6sisb Nper categor6E |pstread danagedent of darketing operationsb 
Preparation of t(e s(owrood anx xail6 1rieDng of t(e s(owrood sales 
teadb

WHOLESALE AREA SALES MANAGER
LuéWvu 0 >In O92m : Mar O923

Ac(ie)ex Harget+ / 7 noI)eaIq SWSb Managing glo1al Portfolio N- SWS& 3O 
clientsE Wdpro)edent of tIrno)erb 
:|pgrating 4 rexIcing networkb 
:S(owrood presentations, prospection, tIrno)er xe)elopdent 4 s(ow:
rood coddercial tead danagedentb 
:KegIlar )isiting clients Ne)er6 O weeksE 
:vegociation of SWS location &traxe agreedent 4 opening of 7 new SWS in 
O923 york uqperience

WHOLESALE AREA SALES MANAGER
LuéWvu 0 >In O92m : Mar O923

heterdining pa6dent conxitions, resol)ing )arioIs accoInting issIes 
anx planning xeli)eriesb Follow Ip of t(e 1ranx perfordances + stock, 
concept, idage 4 1ranx )alIesb 
:Sta8 training &coac(ing of tead sales + 1ranx, proxIcts 4 xispla6b 
:Wdpledenting darketing 4 traxe tools NWncenti)es, u)ent, Pop Ip 4 win:
xowsE 
:yeekl6 Keport + Sales forecasting, Sales anal6sis 4 Sell:t(roIg( of - SWSb

INTERNATIONAL SALES MANAGER
M|5éuK 0 >an O92’ : >an O92m

éaInc( of t(e Accessor6 Lollection in t(e yorlx Inxer t(e xirection of 
ha)ix Todab Kepositioning anx xe)elop t(e 1ranx across all darketsb 
ula1orating t(e yorlxwixe sales targets, xistri1Ition network anx price 
strateg6b Lonsolixating anx assIring a .Ialitati)e network in line wit( t(e 
1ranx strateg6b Wdpledenting new processes Nreporting, organi%ation 
anx planningE 4 coddercial tead danagedentb

WHOLESALE AREA SALES MANAGER
L(loU 0 >an O92O : >an O92’

O92’à|T4WrelanxforSee16L(loU Kepositionning t(e 1ranx on |T darket 
following t(e KHy retIrn in (oIseb 
:Wncreasex target 16 2’9' )s v:2b NO’ clientsE 
:vetwork 1I6ers wit( Te6 accoInts + vet j Porter, Matc(es Fas(ion, 
ïarroxs, Selfrixgesbbb Wxentif6, 1Iilx new (ig( proDle partners(ips anx 
idpledent growt( strateg6b éeax anx grow all sales initiati)es wit( sales 
forecasting, sales anal6sis, sell:t(roIg( anx sta8 trainingb 6 RIilx anx 
danage sales partnersb heterdine pa6dents conxition, negotiate cod:
dercial agreedents, resol)e )arioIs accoInting issIes, planning xeli)er:
ies anx reorxersb yorking closel6 wit( L(loU derc(anxising anx proxIc:
tion tead on eqclIsi)e capsIleMs collection proNectb Keporting xirectl6 to 
Nanx working )er6 closel6 wit(E t(e y(olesale Loddercial anx t(e uMuA 
hirectorsb

International Sales Manager
prInegolxsc(dixt 0 hec O9OO : Ma6 O9Oz

yorlxwixe Loddercial xe)elopdent wit( SoIt( Asia 4 uIrope focIsb
Visiting ke6 point of sales across uIrope anx en(ance t(e presence of t(e 
1ranx wit(in t(edb
Ac(ie)ex Harget+ / z new clients NO s(owroods, KHy, u)ening anx é5 
collectionsE


