
Oksana Savchuk
Persuasive account manager, 
professional e-ective at mulk
tiktasding, goalkorienteh anh 
reacbing sales oj.ectivesF 

Paris, Vrance

Portfolio lind

Portfolio wle

DieL prowle on ILeet

Links

Eindeh(n

Languages

)nglisb RVluentN

Uussian RBativeN

Adrainian RBativeN

About

SUWBIO KTUH)I K(yC

Sastille Ia| Paris 2entre 2lauherer

Experience

Mission Chef de projet e-commerce
Sastille Ia| Paris 0 Oep 1M1• k Xar 1M11
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Cair Iiagnosis anh 2osmetics, mardeting of prohucts anh
personaliCeh care, jusiness hevelopment
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Xanagement of a reah|
to Lear purcbasing o:ce, selling on tbe
eGport mardet, S to S
x
Xanagement of international customers R)A, )astern )urope, Wfrica,N
x
Oales ahministration Rorhers, logistics, invoicing, after sales serviceN
x
)Gport sales procehures monitoring ReGperience Litb hrafts,
hocumentar| crehitsN
x
Oupplier relations Rprospecting, purcbase folloL
up, anh pa|ment anh
control, o-er anal|sisN
x
2ontrol of tbe invoicing cbain, contrijution to tbe montbl| closing of
accounts
x
(nterface Litb eGternal services Rjands, legal, accounting wrm,
ahministrationsN


