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About

cit( a proven trakB rekorG at CeneDt mosAetiks anG ynGreia Cea)t,I b t(rive in 
proviGinh personaliseG xea)t, kons)ltationsI e-kellinh in sales anG k)stoAer satisf
.aktionM R, axilit, to e-keeG tarhets anG passion .or t(e xea)t, retail environAent 
is koApleAenteG x, xasik gnhlis( proDkienk, anG versatilit, akross vario)s retail 
sektorsM
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ynGreia Cea)t, CeneDt mosAetiks

Experience

Beauty Consultant Sales Representative
CeneDt mosAetiks 2 Kkt 0304 f Rar 030•

z bGentiDeG anG p)rs)eG new x)siness opport)nities wit(in t(e assihneG 
territor,I prospektinh potential klients anG Geliverinh koApellinh sales 
presentations to Be, GekisionfAaBersM 
z m)ltivateG stronh relations(ips wit( e-istinh klientsI )nGerstanGinh t(eir 
neeGs anG proposinh tailoreG sol)tions to aGGress t(eir k(allenhes anG 
ak(ieve t(eir x)siness oxNektivesM 
z mollaxorateG wit( tek(nikal teaAs to Gevelop k)stoAiqeG proposals 
anG ')otesI ens)rinh alihnAent wit( klients% re')ireAents anG x)Ghet 
konstraintsM 
z WehotiateG kontrakts anG servike ahreeAents wit( klientsI sek)rinh 
proDtaxle Geals anG e-keeGinh sales tarhets x, 03P ann)all,M 
z JroviGeG onhoinh akko)nt AanaheAent anG s)pport to klientsI servinh 
as t(eir priAar, point o. kontakt .or an, in')iries or iss)esI anG ens)rinh 
a (ih( level o. k)stoAer satis.aktionM

Beauty Consultant
ynGreia Cea)t, 2 5)l 0304 f Kkt 0304

z Eeliver an e-keptional anG personaliqeG servike to k)stoAersI e-f
keeGinh sales tarhets x, 01P t(ro)h( enhahinh kons)ltationsI proG)kt 
GeAonstrationsI anG e,exrow st,linh servikesM 
z C)ilG stronh relations(ips wit( k)stoAersI proviGinh e-pert aGvike on 
xea)t, proG)kts anG tek(ni')es to en(anke t(eir konDGenke anG xea)f
t,M 
z Jer.orA xrow wa-inhI tintinhI anG tweeqinh servikes wit( prekision anG 
kareI ens)rinh k)stoAers leave .eelinh satisDeG anG eaher to ret)rnM 
z yktivel, partikipate in proAotional eventsI xot( infstore anG e-ternall,I 
to Grive xranG awareness anG inkrease salesI kontrix)tinh to a ?1P 
inkrease in event attenGankeM 
z mollaxorate wit( teaA AeAxers to ak(ieve kollektive sales hoalsI .osf
terinh a s)pportive anG inkl)sive worB environAent w(ere ever,one%s 
kontrix)tions are val)eGM 
z Raintain kleanliness anG orhaniqation o. t(e ko)nter anG Gispla,sI 
ens)rinh a (,hienik anG invitinh atAosp(ere .or k)stoAersM

Education & Training

Brunel University
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