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Experience

International Sales and Project Lead
GTGRWN 2 May 01-0 3 Lec 010•

b LeveloDed (rand DartnersFiDs for Cermany|s second largest (Esiness 
sFirt (rand in tpo GEroDean markets )zAecF ReDE(lic and Slovakia.4 
hncreased sales (y %1406 (etpeen 01-7 and 010• desDite Dandemic and 
economic slopdopn4 
b hmDroved DremiEm DerceDtion of DrodEcts (y reorganiAing sales Dort3
folio, redesigned visEal mercFandising and training of B0z sales associ3
ates4 TFis resElted in a(ility to raise average Enit selling Drice (y 0•,9%64 
b zreated and sEccessfElly managed several Drojects generating addi3
tional sales oDDortEnities tFroEgF indirect sales, digital marketing tools 
)zRM DrosDecting, direct mails, tools to imDrove cEstomer relations. 
resElting in 5x6 cEstomer retention rate4

Head of Project's Operations and Brand Co-creator
 2 Mar 0101 3 Lec 010•

b SEccessfElly designed and imDlemented stEdent3focEsed sEstaina(le 
fasFion (rand aroEnd conceDt of caDsEle pardro(e4 
b SecEred strategic DartnersFiDs pitF tpo of toD wve international 
scFools, eJceeding initial sales Drojections (y -x164 Lemonstrated eJ3
ceDtional negotiation and relationsFiD (Eilding skills, contri(Eting to 
(rand|s signiwcant groptF4 
b GmDopered stEdents tFroEgF immersive and real3porld design tFink3
ing porksFoDs4 uands3on sessions cEltivated neJt pave of entreDre3
neErs, Droviding DarticiDants pitF Dractical skills and insigFts to laEncF 
tFeir opn sEstaina(le fasFion (rands in real3porld scenarios4

Project Manager for Fashion Franchise
Marc K|Polo 2 8an 01-0 3 8an 01-x

b hndeDendently managed 01-% marketing camDaign for porld|s DtF 
largest DremiEm casEal pear (rand, resElting in •x6 increase in sales4 
b hmDlemented comDreFensive series of sales training sessions4 hn3
creased conversion rates (y 0x6 in one year4

Project Lead for Fashion Brand Expansion 
IGRRKS Moden 2 8an 011x 3 Lec 01-%

b�GJDanded client netpork from % to 71 in Slovak and uEngarian mar3
kets, demonstrating strong (Esiness develoDment skills4
b�hmDlemented FigF3imDact visEal mercFandising strategies and orga3
niAed eEective sales training at client Doints of sale4
b�Managed 0 francFise stores, secEred • nep francFise Dartners, and 
acFieved consistent -D6 annEal sales groptF pFile managing team of x4

Project Lead for Women's and Kid's Accessories 
ReEscF hnternational SDa 2 8an 0110 3 NDr 011x

b�Pioneered innovation in pinter sDorts segment, introdEcing scented 
gloves and gloves infEsed pitF aloe vera to enFance cEstomer eJDeri3
ence4
b�zrafted and laEncFed series of cFildren|s accessories tFat toDDed GE3
roDean sales cFarts for tFree3years

https://www.dweet.com/
renatadelasierra.myportfolio.com
https://www.dweet.com/api/redirectToPreSignedFileUrl?objUrl=undefined
https://www.dweet.com/consultants/XX0zkmA3w
www.linkedin.com/in/renata-de-la-sierra-vistavalueswear


Education & Training

University of Economics in
Masters Legree in BEsiness Gconomics, 


