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About

yriginallI from dDeNen, 2 haFe liFeN in the UK sin)e 044.' 2n that time, 2 haFe gaineN 
a UniFersitI Negree anN manI Iearsx e-perien)e Dithin the fashion Dholesale inj
NOstrI' 2 spe)ialise in sales a)tiFities Dith parti)Olar insight into the ReDellerI se)tor 
as Dell as the a))essories anN lO-OrI footDear inNOstrI'

cATvGd WyAKEG W2HL

TOstralia CO-e |olle)tiFe CtN |ontinental |lothing |ompanI CtN Mimi cerrI CtN

yttoman LanNs CtN HheorI, LarFeI vi)hols wiFienne WestDooN CtN

Experience

Wholesale Account Manager
yttoman LanNs CtN 1 TOg 046• j voD

Managing all Dholesale a))oOnts on an international leFel 
kGealing Dith the fOll )riti)al path from tabing the orNer throOgh to 
negotiating paIment terms, inFoi)ing anN NeliFerI 
kdetting anN managing ZOIerxs appointments NOring the season 
kyrganising oOr stanN anN attenN traNe shoDs sO)h as Hop GraDer in 
ConNon anN Whoxs ve-t 2n Paris 
kWorbing )loselI Dith the foOnNer anN fOll team to )reate seasonal )olj
le)tions tDi)e a Iear 
k2n )harge of proNO)ing the seasonal line sheet 
kuirst point of )onta)t Dith oOr Dorbshop in regarNs to proNO)tion orNers 
anN logisti)s 
kdhipping orNers anN Zeing in )harge of )ommer)ial inFoi)es anN other 
ne)essarI paperDorb 
k2ntroNO)eN seFeral sto)b management sIstems sO)h as JeNonb anN 
HraNe(e)bo 
kManageN 6 memZer of sta5

Wholesale Account Manager
Mimi cerrI CtN 1 XOn 046q j XOn 046•

ManageN all Dholesale a))oOnts 
kGealt Dith the fOll sales pro)ess from tabing the orNer at the traNe shoD 
throOgh to shipping 
kcOilt the Dholesale log in DeZsite for ea)h season, Osing |artHhroZ anN 
OploaNeN imagerI, Nes)riptions anN pri)e strO)tOres for ea)h proNO)t 
kWas in )harge of ej)ommer)e sales anN DorbeN Dith dhopifI as the main 
platform 
kdOperFiseN sto)b leFels ZI Osing HraNe(e)bo as the inFentorI sIstem 
anN liaiseN Dith the UK ZaseN DarehoOse on a NailI Zasis 
kWorbeN in a Zoobbeeping )apa)itI ZI oFerloobing the )ompanI a))oOnts 
Osing zero anN DorbeN )loselI Dith the a))oOnting Vrm in regarNs to 
paIroll anN re)on)iling inFoi)es 
kMaintaineN all retail )Ostomer serFi)e re9Oests in)lONing Zespobe orj
Ners, repairs anN general en9Oiries 
kManageN so)ial meNia platforms sO)h as ua)eZoob, 2nstagram anN HDitj
ter ZI )ontriZOting Dith )ontent anN iNeas to in)rease intera)tion 
k2ntroNO)eN neD sIstems to the rOnning of the )ompanI in)lONing i7ettle 
for shop paIments, dOrFeI MonbeI for )Ostomer feeNZa)b as Dell as 
setting Op the )ompanI pension s)heme

Wholesale Account Executive at
TOstralia CO-e |olle)tiFe CtN 1 XOn 046. j MaI 046q

ManageN beI a))oOnts anN Das the main )onta)t for international sales 
agents, folloDing throOgh the sales pro)ess from Zeginning to enN 
kPro)esseN ej)ommer)e sales re)eiFeN Fia the DeZsite Osing WorNpress 
anN its Woo|ommer)e e-tension 
kMaintaineN the )ompanIxs )Ostomer serFi)e Nepartment Fia ejmail, 
phone anN so)ial meNia 
k2n )harge of oZtaining )Ostomer paIments in a )reNit )ontrol )apa)itI 
kTrrangeN y5 Pri)e sales Dith mOltiple sales partners to )lear oOt of 
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season sto)b 
kAeporteN anN analIseN sales a)tiFitI 
kdto)b list management 
kTssisteN Dith )reating )ontent for so)ial meNia platforms

Account/Showroom Manager at
|ontinental |lothing |ompanI CtN 1 Mar 0464 j XOn 046.

ManageN the shoDroom anN haN NailI sales appointments Dith )lients 
shoDing them the fOll range in Nepth anN Vnalising sales orNers' 2 also 
pOt together monthlI sales reports to analIse hoD the shoDroom perj
formeN, as Dell as Zeing in )harge of the laIoOt anN presentation 
kGealt Dith the fa)torI Nire)tlI for Zespobe manOfa)tOring sales a)j
)oOnts' Hhis in)lONeN 9Ooting re9Oests, pOtting together sales orNers as 
Dell as folloDing Op on these to gOarantee 9OalitI anN time s)ales Dere 
bept 
kdet Op anN manageN the )ompanIxs so)ial meNia presen)e 
kWorbeN Dith Z0Z marbeting Dithin the )ompanI 
kyrganiseN anN ran the )ompanIxs stanNs at UK anN EOropean traNe 
shoDs, fo)Osing on raising the )ompanI proVle as Dell as )reating neD 
sales opportOnities Dithin the fashion anN print inNOstrI 
kHoob part in Nesigning neD proNO)ts to Ze in)lONeN in the range, )onj
)entrating on resear)h anN plaIeN a large part in )oloOr anN faZri) sej
le)tions 
kLelpeN the )ompanI maintaining its fo)Os on organi) )otton anN sOsj
tainaZilitI ZI assisting Dith the )ertiV)ation anN fa)torI soOr)ing

Assisting Manager at
HheorI, LarFeI vi)hols 1 TOg 044D j Mar 0464

Aan the )on)ession together Dith the )on)ession manager Dhi)h in)lONj
eN managing a small team of sta5 as Dell as analIsing sales VgOres anN 
DeeblI targets 
k2 Das the highest a)hieFing sales representatiFe in the team anN Das 
rea)hing sales targets on a regOlar Zasis 
kwisOal Mer)hanNising Das a large part of the RoZ anN 2 often rejarrangeN 
the sales Eoor anN pOt together oOtVts for manne9Oins anN NisplaIs

Press OIce �ntern at
wiFienne WestDooN CtN 1 Xan 044F j XOn 044F


