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About

Lear Rc Lirebtor,

I here.y s).mit to yo)r kin( attention my latest CVv
deaxing the b)rrib)l)m, that I attabh, the task of (esbri.ing my path in (etail, I share 
with yo) a bonbise ill)stration of my professional proDle to allow yo) to bhebk if I 
represent the i(eal ban(i(ate for this or other open positions at the bompany yo) 
representsv
I gaine( a long eOperienbe in the retail an( wholesale bhannels boxering xario)s key 
roles that haxe allowe( me to bonsoli(ate my knowle(ge of markets, b)stomers, 
pro()bts an( work probessesv 
jxer the years, barrying o)t a responsi.le -o., I haxe shown that I ban eTebtixely 
)se spebiDb skills s)bh as strategib min(set, target oriente( an( negotiation that 
haxe grante( me a goo( lexel of operational an( (ebisionBmaking a)tonomyv
Ahe passion for fashion an( (esign bom.ine( with my path helpe( me in my growth 
probessv
Ny gixing me axaila.le for an interxiew, I wish yo) goo( workv

Nest regar(s,

NcKzLS Wjc|EL WIAR

St)art Weit2man Pra(a Cesare Pabiotti

Experience

Senior Wholesale Manager Emea & Far East
St)art Weit2man 0 Sep 3q3• B zow

cesponsi.le for optimi2ing an( (exeloping the Wholesale an( uranbhisB
ing bhannels respebting bompany strategies an( .ran( i(entity alignB
mentv EObellent 1)ality in managing b)stomer relationships to optimi2e 
xario)s 7ows an( promptly a((ress any iss)es, serxing as the primary 
point of bontabt to maOimi2e satisfabtion an( )phol( .ran( (istri.)tion 
parametersv Lexelop of new partnerships with b)stomers Ffranbhising 
an( m)ltiB.ran(H as well as in shaping bommerbial polibiesv

;�Planne( an( organi2e( the sales bampaignv
;�N)(get plan for eabh market an( blientv 
;�Selebtion an( boor(inate the sales staTv
;�Selebtion of the m)st haxe pro()bts for markets an( blientv
;�S)pports b)stomer .)ying probesses to ens)re the bompany stanB
(ar(s F1ty an( 1)alityHv
;�Lexelop an( improxe the 1)ality of the assigne( areas to ens)res 
a(e1)ate market presenbev
;�Vis)al Merbhan(ising abtixities for franbhise( stores an( s)pports b)sB
tomerv
;�I(entiDes new opport)nities an( esta.lishes relationships with potenB
tial retailers to eOpan( the presenbev
;�cesponsi.le for bontin)o)sly monitoring bommerbial performanbe of 
the in(epen(ent blientsv
;�Proxi(es fee(.abk on the performanbe of the bompetitors for the 
Lesign (epartmentsv

WW Commercial Manager  at Car Shoe
Pra(a 0 Sep 3qJ9 B Sep 3q3•

Ahis position gixes me the bhanbe to boor(inate the cetail an( Wholesale 
bhannels with a s)pport of a (irebt team an( in bommon with Pra(a 
gro)p6 I partibipate abtixely at all the main abtixities link to cetail an( 
Wholesale to stim)late the team, bomplete the task, an( reabh the tarB
getv
;�Wholesale FPlan sales .)(get, Listri.)tion, Managing the (irebt sales 
an( thro)gh agentH
;�cetail FjAN, Managing Merbhan(ising, Vis)al Merbhan(ising an( jpB
erationsH
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https://www.linkedin.com/in/alessio-nobili-1b825217/
https://www.dweet.com/consultants/p6i-fbVVl
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;�EBbommerbe FManaging the EBMerbhan(isingH
;�Collebtion Merbhan(ising FLexeloping new bollebtion, baps)le with the 
(esign team, pribingH

Retail Merchandising Manager Footwear, Asia and Japan
Pra(a 0 5)l 3qJ• B Sep 3qJ9

Coor(inate the KPKC .)ying team, (eDne the m)st haxe, key items .y 
areas, ens)re a borrebt .)ying in .oth 1)ality an( 1)antity to abhiexe the 
bompany targetv
;�Manage the jAN an( monitor the performanbes with the lobal teamv
;�Chebk the performanbe to optimi2e the res)lt thro)gh transfer, reB
plenishmentv
;�Knaly2e an( xisit the markets to xerify potential, bompetitors an( speB
bial nee(sv
;�Lexeloping new bollebtion, baps)le with the (esign teamv

Retail Merchandising Manager Footwear, Europe and 
Eastern Co.
Pra(a 0 zox 3qJJ B 5)l 3qJ•

Coor(inate the KPKC .)ying team, (eDne the m)st haxe, key items .y 
areas, ens)re a borrebt .)ying in .oth 1)ality an( 1)antity to abhiexe the 
bompany targetv
;�Manage the jAN an( monitor the performanbes with the lobal teamv
;�Chebk the performanbe to optimi2e the res)lt thro)gh transfer, reB
plenishmentv
;�Knaly2e an( xisit the markets to xerify potential, bompetitors an( speB
bial nee(sv
;�Lexeloping new bollebtion, baps)le with the (esign teamv

Prada & Prada Linea Rossa Footwear Sales Manager Men 
& Women
Pra(a 0 May 3qqG B jbt 3qJJ

;�Planne( an( organi2e( the sales bampaignv
;�Selebt an( boor(inate the sales staTv
;�N)(get plan for eabh market an( blientv 
;�Selebtion of the m)st haxe pro()bts for markets an( blientv
;�Lexelop an( improxe the 1)ality of the assigne( areasv
;�Monitore( the sello)t an( sell thro)gh of in(epen(ent blientsv
;�Plan xisits to monitor blients an( xerifying the possi.ility of (exeloping 
new marketsv 
;�Post sales bampaign analysis to gixe fee(.abk an( s)ggestions for new 
pro()bts (exelopmentsv
;�Lexeloping new bollebtion, baps)le with the (esign teamv

Prada & Prada Linea Rossa Footwear Sales Manager Men
Pra(a 0 Kpr 3qq  B Kpr 3qqG

;�Planne( an( organi2e( the sales bampaignv
;�Selebt an( boor(inate the sales staTv
;�N)(get plan for eabh market an( blientv 
;�Selebtion of the m)st haxe pro()bts for markets an( blientv
;�Lexelop an( improxe the 1)ality of the assigne( areasv
;�Monitore( the sello)t an( sell thro)gh of in(epen(ent blientsv
;�Plan xisits to monitor blients an( xerifying the possi.ility of (exeloping 
new marketsv 
;�Post sales bampaign analysis to gixe fee(.abk an( s)ggestions for new 
pro()bts (exelopmentsv
;�Lexeloping new bollebtion, baps)le with the (esign teamv

CESARE PACIOTTI & PACIOTTI 4US Footwear sales Man-
ager M/W, Europe.
Cesare Pabiotti 0 5)n 3qq  B Kpr 3qq

CESARE PACIOTTI & PACIOTTI 4US Footwear sales Man-
ager M/W, Italy.
Cesare Pabiotti 0 Sep 3qq• B 5)n 3qq



Education & Training

Istituto Paci
Liploma (i eometra, 


